Deviously Seeking Duping Delight in the Darkness
Welcome to the LittleMonkeyLab
Dr Gordon Wright aka DrDeception
Overview
. . .
	
As Module Coordinator of Y2 Research Methods - give some forward-looking guidance!


. . .
	
Do the ‘Lie of the Land’ survey - tap your deception expertise!


. . .
BREAK - 10-15 mins
. . .
	
A brief overview of my research


. . .
	
Today’s Target Paper


. . .
	
Questions (of which I hear you usually have many!)


From one Researcher to another… I mean YOU!
A brief introduction
Dr. Gordon Wright
Lecturer in Psychology
Module Coordinator - Y2 Research Methods
g.wright@gold.ac.uk
But who are you?
. . .

What do I need to know?
. . .

Why did you choose to study at Goldsmiths?
. . .

Why Psychology?
Why does that matter this year?
. . .

This module is designed to try to give you a glimpse of real psychological research - and introduce some of the real challenges
. . .

PS51010C - Extended Essay
· 3000 words MAX
· 4 x Target Articles (Empirical from the last 3 years)
· You choose your own topic!
· Make sure to really delve into the Methods employed! Really scrutinise the tasks!
Next year
. . .

PS52007D Research Methods in Psychology (30 credits - 20 weeks)
. . .

Mini-Dissertation - Groups of 3/4 from within your Personal Tutor Group
. . .

A unique 2x2 design each - but a shared design/development/data-collection
An example
More opportunities next year
. . .
Once you’ve started your Research Journey
Summer Bursary Competition - a number of weeks of paid research experience
. . .
Final Year Dissertation
. . .

45 Credit Module - Independent Research Project
. . .

1:1 with a member of staff
. . .

Whatever topic you can agree on (excluding children/clinical/forensic samples)
For the aspiring researcher
. . .

In December of your final year you can apply for a 1+3 funded MSc & PhD position
Research opportunities available all the time. . .
. . .
You are able to ask to join a lab or work with a member of staff at any time
. . .

Some labs have regular meetings and are open to volunteers, some are more informal or even work on a 1:1 basis
. . .

If you like the research somebody is doing, go and knock on their door!
Tips and Tricks

	[image: /Applications/quarto/share/formats/docx/tip.png]
	Tip Number 1
Start poking around in Academic Journals.
My favourite way to do this is the app Browzine
on your computer AND your phone
Browzine via the Library



	[image: /Applications/quarto/share/formats/docx/tip.png]
	Tip Number 2
Get to grips with the Library
https://libguides.gold.ac.uk/psychology
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	Tip Number 3
Make Google Scholar your own
[image: images/paste-E9441F3F.png]
[image: images/paste-932C9782.png]



	[image: /Applications/quarto/share/formats/docx/tip.png]
	Tip Number 4
Strategic Searching & Literature Management
ResearchRabbit.ai and Zotero
Always keep your eyes open for
Annual Reviews of Psychology
Systematic Reviews and Meta-Analyses (Google Advanced Search!)



Let’s get going!
The link to our study for today is available on the VLE. It’s called the ‘Lie of the Land’ study

2.5 Credits available today/this week
The study link
https://goldpsych.eu.qualtrics.com/jfe/form/SV_ebMllxwNTfXHXRX
BREAK
LittleMonkeyLab
	## Some easy research!

	{=html} <iframe width="1280" height="720" src="https://learningonscreen.ac.uk/ondemand/embed/prog/11ED256E?bcast=127465838" title="Horizon: The Honesty Experiment" frameborder="0" allow="accelerometer; autoplay; clipboard-write; encrypted-media; gyroscope; picture-in-picture" allowfullscreen></iframe> ## BBC Horizon: The Honesty Experiment

	[image: images/paste-ABF42C39.png]
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So why do people lie? Levine et al. (2010)
[image: images/paste-D0937F91.png]
It ain’t that bad really!
Deception frequency is significantly correlated to neocortical volume across species R. W. Byrne & Corp (2004).
. . .
Evolution selects for more and more effective strategies of achieving social success (including deception, manipulation, alliance formation, exploitation of the expertise of others, etc.)
. . .
And for the ability to learn and use such strategies.
. . .
Social success translates into reproductive success!
Monkey Business see Shultz & Dunbar (2022)
. . .

Observations of non-human behaviour of the type led scientists to suggest a positive relationship between brain size and social group size.
. . .

A bigger brain seems to be found in more complex social environments. But bigger brains are costly.
. . .

There has to be a benefit to carrying around this big brain.
The dynamic social environment see Whiten (2018)
. . .
The social world is very complex and the characters in this social world are difficult to predict.
. . .
We usually operate within a status hierarchy which predetermines our opportunities. Think of our cheeky little monkey. What did he want?
· Access to food
· Access to shelter
· Access to mates
· Safety and Security of self and offspring
Navigating the hierarchy successfully requires cooperation and competition.
The Machiavellian Intelligence Hypothesis (R. Byrne (2018))
The Machiavellian Intelligence Hypothesis posits that social demands have driven the evolution of the cognitive facilities humans employ to navigate their social domain.
‘Machiavellian’ strategies, such as deception, interpersonal manipulation, cooperation, and alliance formation allow individuals to achieve higher social and reproductive success.
. . .

Maybe it would help to be a bit more “Machiavellian”?
But how can we possibly measure ‘Lie Frequency’?
Self- or other-report
Diary study (or similar)
Some kind of app?
Motion capture suits and TV cameras?
Experimental, lab-based research
[image: images/paste-5E12FEC5.png]
Machiavellianism
. . .
Sensitive to social context, and will switch quickly between cooperation and competition depending on utility
. . .

Endorse emotional manipulation and use emotional skills to ingratiate
. . .

Comprises a cynical view of human nature and interpersonal manipulation tactics (perception of the world and behaviour)
Narcissism
. . .
Vain, ‘grandiose sense of self’, with high levels of entitlement
. . .

The Narcissist is unique and special
. . .

Narcissists, as a result of being surrounded by ‘mere mortals’ may show reduced empathy for others and disregard their goals or status
. . .

Narcissists maintain their grandiose sense of self by seeking out praise, adoration, adulation and avoiding realistic feedback
Grandiose/Vulnerable distinction is starting to get hold.
Psychopathy
. . .
Manifest disregard for other people - Low empathy, disruptive behaviours verging on bullying or sadism, deception thought to be a central feature.
. . .

Superficial charm and glibness. Erratic lifestyle factors and high impulsivity. Extreme reward appetite and low fear of loss or punishment. Often related to criminal activity.
. . .

Boldness, Meanness, Disinhibition is the 3 Factor structure suggested by the Triarchic Model (Patrick 2010, onwards)
Bonus prize - Sadism
. . .
As part of the Dark Tetrad, sadism is investigated in its subclinical manifestation—everyday sadism.
. . .

When people enjoy watching violent movies or even playing violent games as a social escape to manifest their sadistic traits it is referred to as vicarious sadism.
. . .

There is sometimes an alternative aspect called direct sadism, but it is actually far too rare to be useful in most studies.
. . .

In turn, higher scores in everyday sadism are associated with injuring others verbally, physically, and/or psychologically, inspired by a hedonic value of being cruel.
For a comprehensive overview
Turi et al. (2022)
Bonfá-Araujo et al. (2022)
Levine (2022)
Denault et al. (2022)

[image: images/paste-119912CF.png]
The Target Paper Gunderson et al. (2022)
https://hyp.is/L4vR9m9QEe2hne9nNT_AIg/link.springer.com/article/10.1007/s42761-022-00126-5
[image: images/paste-12B4ABA9.png]

Hypothes.is
hint: Sign up for a Hypothesis account (FREE)
Log in.
Then access the paper here: https://hyp.is/hvUM3m-KEe26bBOBEKqwUQ/link.springer.com/article/10.1007/s42761-022-00126-5
	[image: images/Hypothesis@2x.png]
Hypothes.is


So let’s briefly think about the study
They ‘operationalised’ deception in the following way:
[image: images/Gunderson.png]
They measured ‘duping delight’…
[image: images/PANAS@2x.png]
Does that satisfy you?
Is that a good way to measure an emotional reaction?
[image: images/Polygraph@2x.png]
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Image I: Interview set-up
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Deception has long been assumed to conjure diverse affective
experiences (Trovillo, 1938). Liars, more than truth-tellers, are
theorized to feel guilt, fear, and nervousness (e.g., Ekman,
1985; Zuckerman et al., 1981). Additionally, deception has
been proposed to elicit positive affect. Ekman (1985) broadly
defined duping delight as any positive affective experience
that occurs in anticipation of, during, or following a lie.
Empirical evidence for this definition of duping delight has
primarily come from studies of affective cues during decep-
tive acts. For example, in a study of emotional, high-stakes
lies in which people pleaded for help to find a person they had
recently murdered, smiles were described by ten Brinke and
Porter (2012) as a sign of duping delight. However, research
suggests that smiles may occur for multiple reasons (e.g., to
signal affiliation or dominance; Martin et al., 2017). Given the
difficulty in inferring affective states from facial expressions
(Barrett et al., 2019), a more direct approach would ask liars
and truth-tellers to report on their affect.

“duping delight hypothesis has not yet been tested” (p. 75)
and—to our knowledge—has evaded experimentation in the
intervening years.

It is worth noting, however, that the conceptually similar
cheater’s high has received some empirical attention. Ruedy
et al. (2013) demonstrated that unethical behavior without
obvious harm elicits positive affect. This occurs regardless
of whether cheating (on a problem-solving task) is self-
selected or sanctioned by experimental manipulation.
Moreover, positive affect was unrelated to the size of financial
incentives achieved by cheating, suggesting that the cheater’s
high may come merely from the thrill of “getting away with
it.” Actual or perceived success, however, was not directly
manipulated.

Potential Consequences of Duping Delight
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Deception has long been assumed to conjure diverse affective experiences (Trovillo, 1038).
Liars, more than truth-tellers, are theorized to feel guil, fear, and nervousness (e.g., Ekman,
1085; Zuckerman et al., 1081). Additionally, deception has been proposed to elicit positive
affect. Ekman (1985) broadly defined duping delight as any positive affective experience that
oceurs in anticipation of, during, or following a lie. Empirical evidence for this definition of
duping delight has primarily come from studies of affective cues during deceptive acts. For

example, in a study of emotional, high-stakes lies in which people pleaded for help to find a
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Veracity Manipulation

Participants were randomly assigned either to the truth condition (i.e., accurately report the
four missing items) or lie condition (i.e., falsely report that six items were stolen). In the truth
condition, participants were presented with both pre- and post-theft images of the office
simultaneously. They were then asked to correctly specify which items were stolen (i.e.,
missing in the “post-theft” image) by clicking on each item as it appeared in the “pre-theft”
image. Participants were given a total of 10 possible choices/items to select, including the
desktop computer, laptop computer, car keys, wallet, cell phone, sunglasses, mouse, journal,
speaker, and office keys. Participants in the truth condition were only able to proceed when

they had correctly chosen the four items that had actually been stolen.

In the lie condition, participants completed the same procedure as participants in the truth

condition by accurately identifying the four missing items. They were then instructed to select

an additional two items from the remaining six options; these were the items that they would
falsely claim were also stolen in the theft (in addition to the four items that were actually
taken). Participants could not proceed until they had chosen the four items that had originally

been stolen, and then picked two additional non-stolen items.
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Immediately following this feedback, participants completed the Positive and Negative Affect
Schedule (PANAS; Watson et al., 188) to assess their positive (i.e., duping delight; a = .86)
and negative (a = .86) affect in response to telling a successful (or unsuccessful) lie (or truth).

The completion of Phase One took approximately 15 min.




